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Identifying and Approaching Potential Clients for Web

Design Services

tldr:

Identify potential clients with low review count and lacking a website
Research the business before reaching out and provide a personalized proposal

Offer website creation services with clear benefits for $1,000

Use tools like website builders and WordPress with visual builders
Calculate value by including essential services and discussing potential ROI
Execute timely, gather feedback, and track website performance for clients

Identifying Potential Clients

The initial step in offering web design services involves identifying businesses that could
benefit from a new or enhanced web presence. Consider focusing on the following criteria:

Criteria Description

Low Revi Utilize platforms like Google Maps or Yelp to find businesses with minimal
ow Review
customer reviews, indicating they may be struggling with visibility and online

Count o

credibility.
Lack of Examine Google My Business profiles to identify those without an attached
Website website, providing an opportunity to offer significant value.

Approaching the Business

Once potential clients are identified, a strategic approach is key:

e Research Before Contact: Understand the industry and competitors to provide
targeted insights, demonstrating the benefits of an online presence to business owners.

e Personalized Proposal: Contact businesses with a tailored message, highlighting how
a website can enhance their visibility and expand their customer reach, using examples



from competitors.

Offering Website Creation Services

Many businesses may find a $1,000 service attractive if clear, tangible benefits, such as
increased online visibility, are offered.

Leveraging Modern Tools

Even without prior technical experience, several tools can help create professional websites:

e Website Builders: Platforms like Wix, Squarespace, or Shopify provide drag-and-drop
features, are user-friendly, and offer numerous pre-built templates.

e WordPress with Visual Builders: Pairing WordPress with tools like Elementor allows
for more customization and flexibility, possibly at a lower cost for frequent use.

e Training and Resources: Online courses on platforms like Coursera or Udemy can
provide the necessary technical knowledge to effectively use these tools.

Calculating Value for $1,000

To substantiate a $1,000 price, consider the following:

e Comprehensive Service Package: Include essentials like basic SEO, mobile
responsiveness, and simple graphic design to enhance perceived value.

e Ongoing Support: Provide a couple of hours of complimentary post-launch support to
improve customer satisfaction.

e ROI Discussion: Use industry examples to discuss potential ROI, showing how
enhanced web presence can lead to better rankings and more business.

Execution and Follow-up

Ensuring client satisfaction and trust requires effective execution and follow-up:

e Timely Delivery: Set clear timelines and adhere to them, as reliability is a crucial
selling point.

e Gathering Feedback: Seek feedback post-completion to refine your process and
collect testimonials for future marketing.



e Tracking Success: Use Google Analytics to track website performance and
demonstrate benefits such as increased visibility.

By applying these strategies, you can consistently deliver value to small business owners,
creating a niche for yourself in the web design market without prior experience.
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